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General

This presentation contains proprietary non-public information regarding Xcyte Digital Corp. (“Xcyte" or the
"Company") and is furnished on a confidential basis. This presentation is for information purposes only and
does not constitute an offer to sell or a solicitation of an offer to buy securities of the Company. The
information contained herein has been prepared for the purpose of providing interested parties with
general information to assist them in their evaluation of the Company.

No representation or warranty, express or implied, is made by the Company as to the fairness, accuracy,
completeness or correctness of such information or any other written or oral communication transmitted or
made available to a reader of this presentation. Nothing contained in the presentation is, or shall be relied
upon as, a promise or representation, whether as to the past or the future performance of the Company.

The currency throughout this presentation is Canadian dollars (CAD $) unless otherwise stated.

Forward-Looking Information

This presentation contains "forward-looking information" or "forward-looking statements" within the
meaning of applicable securities legislation (collectively, "forward-looking statements"). Forward-looking
statements are included to provide information about management's current expectations and plans that
allows readers to get a better understanding of the Company's operating environment, business operations
and financial performance and condition. Any statements that express or involve discussions with respect to
predictions, expectations, beliefs, plans, projections, objectives, assumptions or future events or
performance (often, but not always, identified by words or phrases such as "expects", "is expected",
"anticipates", "believes", "plans", "projects", "estimates", "assumes", "intends", "strategy", "goals",
"objectives", "potential", "possible" or variations thereof or stating that certain actions, events, conditions or
results "may", "could", "would", "should", "might" or "will" be taken, occur or be achieved (or the negative
of any of these terms and similar expressions)) are not statements of fact and may be forward-looking
statements.

Forward-looking statements include, but are not limited to, statements regarding: the Company's goals,
objectives or plans; the Company's business operations, strategy and product advantage; the Company's
expectations regarding its revenues, expenses and operations; the Company's strategic initiatives; the
Company's product offerings and delivery channels, including the Company's plans for and timing of the
expansion of its products and services; the Company's anticipated capital requirements and the Company's
ability to secure sufficient capital; anticipated transactions and the terms and timing for completion thereof;
the integration of any future acquisitions by the Company; the Company's ability to attract new partners,
vendors and customers and develop and maintain relationships with existing partners, vendors and
customers; and the acceptance by the Company's customers and the marketplace of new technologies and
solutions.

Forward-looking statements are based upon a number of factors and assumptions that, if untrue, could
cause actual results, performance or achievements to be materially different from future results,
performance or achievements expressed or implied by such statements. Some of the material factors or
assumptions used to develop forward-looking statements include, without limitation, expected growth,
results of operations, business prospects, economic factors and the industry generally.

Forward-looking statements are subject to a variety of known and unknown risks, uncertainties and other
factors that could cause actual events or results to differ from those expressed or implied. There can be no
assurance that such statements will prove to be accurate, as actual results and future events could differ
materially from those anticipated in such statements. Certain important factors that could cause actual
results, performance or achievements to differ materially from those in the forward-looking statements
include, among others: the duration and impact of the COVID-19 pandemic; the Company's ability to attract
new customers; risk of customer loan defaults; reliance on strategic partnerships and third party service
providers; availability and cost of capital; changes in equity markets; negative economic conditions; interest
rate fluctuations and tight credit markets; regulation and compliance; competition; cybersecurity risks;
dependence on key personnel, the Company's ability to complete and successfully integrate acquisitions;
and other risks associated with executing the Company's objectives and strategies.

This list is not exhaustive of the factors that may affect any of the Company's forward-looking statements.
Although the Company believes its expectations are based upon reasonable assumptions and have
attempted to identify important factors that could cause actual actions, events or results to differ materially
from those described in forward-looking statements, there may be other factors that cause actions, events
or results not to be as anticipated, estimated or intended.

Readers are cautioned not to put undue reliance on forward-looking statements. The forward-looking
statements contained herein are made as of the date of this presentation and, accordingly, are subject to
change after such date. The Company disclaims any intent or obligation to update or otherwise revise any
forward-looking statements or the foregoing list of assumptions or factors, whether as a result of new
information, future events or otherwise, except in accordance with applicable laws.
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Metaverse Events for the Business World

“Xcyte was created to take advantage of the explosive demand 
by businesses for virtual events based in virtual reality 
environments (‘VRE’) that result in a higher level of 
engagement for participants.” 

Formed in 2022 through an 
amalgamation of operating 
businesses & assets in the virtual 
& VRE event sectors

Established

VRE technology

Virtual event technology

Virtual event support services

Offerings

Fort Lauderdale, FL

London, UK

Charlotte, NC

Union, NJ

Offices
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Overview

✓ Over 150,000 events delivered to 
date

✓ 78% of the Fortune 1000 have 
used the service

✓ 100+ Million participants

✓ Direct relationships with the 
world’s largest tradeshow 
organizers including: Tarsus, 
Informa, Clarion and others

ExperienceFactors for Success

➢Approx. 80% gross margin

➢No capital investment for technology

➢Minimal competition

➢Multiple event and VRE platforms

➢ Disruptive event sector business

➢80% recurring revenue

Staff

6 management

15 staff

21 Full-time total
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Our Value Proposition

1

2

3

4

Proven Track 
Record & Clients

Current Revenue 
& EBITDA

Emerging 
Metaverse

Growing 
Markets

Over 150,000 virtual events produced and 2000+ current 
clients expected to migrate their events to VRE based events.

Pioneer new technologies & services for virtual events in 
VRE based platforms.

Double-digit growth and multiple drivers across VRE and 
virtual events.

$3.64M in 2022 with EBITDA of $398K.

5 1st Business 
Conference in 
the Metaverse

Produced the very first business to business VRE 
conference in the metaverse (October 25, 2022).

Xcyte Digital Corp. (“Xcyte”) is a metaverse event technology aggregator and developer providing a 
high value, cost effective, multi-platform subscription service. 
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Meta
verse
Tech

nolog
ies

Lead
Generation

Virtual &
Hybrid
Events
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Clients (2000+)
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Works with video streaming 
services such as Zoom, 
Webex, etc. as well as 

Xcyte’s own service.

Marketing, registration, 
participant, and sales 

reports.

Integration 
Friendly

Powerful 
eCommerce

Leveraging 
Metaverse

White Glove 
Service

Actionable 
Analytics

Reliable 
Streaming

Supports PPV, invoicing, 
multi-currency, etc.

Robust and interactive 
meetings and events.

Cutting edge CDN 
technology

Professional assistance 
from start to finish.

Platform Highlights
Xcyte Digital’s technology offers an end-to-end solution anyone can use to 

create and run metaverse and virtual events.
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Subscription Components
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Virtual Event
Conferences, Expos, Meetings, Training, Etc.

VRE Event
Conferences, Expos, Meetings, Training, Etc.

Virtual Event Platforms
Spotme, swapcard, Grip, eventmobi, Airmeet, Collectivibe

VRE Platforms
Rooom, Metaverse+, Beame, Glue, Vatom, Meetaverse

Xcyte Streaming Services
Webcasting, HD Video, streaming and large audience broadcast

Xcyte Managed Services
Training, Design, Build and Produce

Xcyte Event Platform 
Ticketing, Monetization, Pay-per-view, Metrics, Analytics and Reports

1

2

3

4

5 5

4

Xcyte Digital’s subscription offering comes in two forms VRE Events or Virtual Events

Customer Price Comparison
Comparing the cost of a 1,000 attendee virtual event

Xcyte Subscription
$6,665 per event 

Direct License
$12,999 per event

Cost Savings
$6,334 per event

Note:  Based on a 12 month subscription
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1. https://www.grandviewresearch.com/industry-analysis/virtual-events-market; 2. https://www.theinsightpartners.com/reports/lead-
generation-solution-market; 3. https://www.emergenresearch.com/industry-report/metaverse-market; 4. 
https://www.oliverwyman.com/our-expertise/insights/2022/jan/the-metaverse-beckons.html 
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COVID-19's impact on digital-based 
economies & disruptions to offline 

business models are accelerating the 
Metaverse4

Further drivers include the rise of 
blockchain, digital assets, and Non-

Fungible Tokens (NFTs)4

43.3%
CAGR

MARKETS
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Global Virtual Events 
Market

Source: Grand View Research, 20211

COVID-19 is driving demand for 
remote access to events & 

meetings1

Powerful video conferencing 
platforms are enabling rich virtual 

experiences1

23.7%
CAGR
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Metaverse ‘value could reach up to $5 trillion by 2030.  Metaverse investments this year alone have surpassed 
$120 billion – more than double the 2021 level’. – McKinsey Quarterly, “Make way for the metaverse”

Market
In US$



© Xcyte Digital Corp. All rights reserved. Private and Confidential.

Cost Effective Convenience Increased 
Engagement Greater Reach

Metaverse Events

Virtual Events

The restrictions due to the pandemic awakened companies to the benefits of virtual 
events, the low customer acquisition costs, and increased engagement associated with it.  

Many of the Fortune 1000 companies have planned to increase use of virtual events as 
well as transition into metaverse (VRE) events due to the many realizable benefits.

Events Sector 2023 and Beyond

1 2 3 4

1

2

3

4

✓ Attendees don't have to pay for 
travel and accommodation. 

✓Organizers don't have to pay for 
venue rental, catering, and 
other physical event expenses.

✓More convenient option for 
people who may be 
geographically dispersed or who 
have busy schedules.

✓More interactive and engaging 
experience for attendees, as 
they can participate in live polls, 
Q&A sessions, and networking 
opportunities.

✓ Larger audiences as virtual 
events in the Metaverse can 
scale to millions of attendees 
from anywhere in the world.
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A single subscription service enabling the use of all the 

best Virtual Event and Web 3-D platforms for one price. 

Subscription Service

Xcyte experience creators can build and produce all or part 

of the event for the client. 

Managed Service

Provide the technology for event administration and 

management services.

.

Technology

That’s why we provide point and click solutions.

Identify

Business Strategy
Use Xcyte Digital’s event experience (150,000+ events) to position as the authority in both virtual and VRE events.

Provide unsurpassed value in the metaverse VRE events 

business. No VR headset required.

Value
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Click on the above to view the Metaverse Business Conference Video 
held on October 25, 2022

https://youtu.be/_dSe_qJrqso
https://youtu.be/_dSe_qJrqso
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1. Minimum of 6 VRE metaverse 
platforms as a subscription service 

Services Client 
Acquisition

Marketing Strategy

Multi-Platform

Multiple
Use Cases

Single
Subscription

2. Multiple use cases including Meetings, 
Training, E-Learning, Conferences and Events 

3. Multi-platform subscription 
costs less than any single platform 

Low Risk4. Multi-platform subscription 
eliminates tech and decision risk 

White Glove 
Service

5. Managed Services as required to 
train, design, build, and produce 

Other 
Benefits

Low COGS

Lead 
Generation

Rapid Results

Transition

Conversion

Expediency

Value

6. Transition clients from legacy business 
(2000+) 

7. High percentage conversion because all 
clients are already virtual event users 

8. Quicker conversion because clients quickly 
understand VRE metaverse benefits 

9. Immediate understanding of value – price, 
use cases, web presence, engagement 

10. Platform providers 
become source of leads 

11. Small number of large clients creates 
substantial revenue at high margin 

12. Platform providers pay for third party 
managed services and production help  
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Recurring Revenue Model
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❖ Legacy Client Base – 2000+
❖ Subscription Range $7K-$33K Monthly
❖ Managed Services Avg. 40% on top of Subscriptions
❖ Approx. 90% Margins

No. of Clients % Size Qty Mo. Sub. Oppty MS Oppty (40%)
2000+ 10% Large  200 $33,731 $81M $32.0M

20% Medium 400 $20,238 $97M $38.8M
30% Small 600 $6,746 $48M $19.4M

Year Cases Size Subscription Managed Service Total Total           l
(New) Revenues Revenues (40%) w/Prior Yr .

2023 10 Large $4,047,667 $1,619,067 $5,666,734 $  5,666,734
2024 10 Large $4,047,667 $1,619,067 $5,666,734  $11,873,157
2025 10 Large $4,047,667 $1,619,067 $5,666,734   $17,539,891
2026 10 Large $4,047,667 $1,619,067 $5,666,734   $23,206,625

(Similar results can be obtained with 17 Medium Clients or 3 Large, 6 Medium and 16 Small per year)
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Historical & Forecasted Financials

Xcyte has identified 
a series of 

acquisitions post 
listing that have an 

estimated combined 
revenue of $23.9M 

and EBITDA of 
$7.1M

2022 2023 (F) 2024 (F) 2025 (F) 2026 (F)

Total Revenue $3,642,380 $15,365,660 $43,333,627 $62,636,173 $91,488,693

Total EBITDA $398,967 $4,701,964 $12,896,941 $22,788,093 $37,684,767

Xcyte Revenue $3,642,380 $6,391,803 $11,857,396 $23,351,760 $43,794,160

Xcyte EBITDA $398,967 $2,048,872 $4,740,034 $11,288,595 $21,770,234

Max Value $91,488,693
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Randy S. Selman
CEO & Founder
• Co-founder and has served as CEO, President and Chairman of Onstream Media 

(formerly Visual Data Corp.) (Formerly NASDAQ/OTC: ONSM/VDAT)
• Developed early webcasting platform & several virtual event platforms
• Strategic acquisitions include Infinite Conferencing, Entertainment Digital 

Network & Onstream Media
• Founder and former Chairman, President & CEO of software developer SK 

Technologies Corporation (formerly Nasdaq: SKTC)

Alan Saperstein
Chief Operating Officer
• Co-founder & COO of Onstream Media
• Co-manager of a portfolio of patented technologies used by hundreds of 

companies worldwide
• Former Director of the Entertainment Division for NFL Films, responsible for 

producing over 100 multi-camera arena rock videos for major acts

Nelson Lamb
Chief Financial Officer
• Experienced in stock exchange listings, corporate finance, financial reporting, 

and strategic planning.  
• Obtained his CPA designation while working at PricewaterhouseCoopers. 
• Knowledgeable in dealing with regulators and exchanges in both Canada and 

the U.S. and has worked with clients across a wide range of sectors to fulfill 
their public company requirements.

Sabrina George
Sr. VP Marketing
• 20+ years experience in digital, event, channel & lead gen marketing
• 15+ years as Vice President of Marketing at Onstream Media
• Instrumental in the launch of Onstream’s EncompassPro virtual event platform 

& its LeadGenFirst division
• Former Director of Marketing at Infinite Conferencing where she established 

the company’s online presence & executed lead gen efforts

Michelle Daniels
Sr. VP Operations
• Over 25 years of senior leadership experience in various sectors of the virtual 

group communications industry and managing cross-functional award-winning 
teams

• Overseen service delivery to such world-class clients as Dell, General Electric, 
Internal Revenue Service, Federal Reserve Bank, NASCAR

• Expertise in driving impactful productivity & efficiency to yield significant P&L 
results and corporate standards
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Management
Jamie Hayes-Jones
President. Event Technologies
• Founder of Launch Interactions
• Joined an event tech company with award winning success within 3 years
• It became obvious that not "ONE" solution worked for all events. With the love 

of events and creativity, came Launch Interactions
• Worked with 1000's of clients, 15,000,000+ attendees
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Michele Middlemore, CPA, CA, CFA, CBV
Director (proposed)

• Specialized in M&A and corporate finance advisory in a variety of 
industries since 1992

• Works primarily with mid-market businesses on growth strategies, 
valuation, raising debt and equity capital, acquisitions, divestitures & 
succession/transition planning

• Former Senior VP of corporate finance for MNP LLP, a national 
professional services firm

Paul Barbeau
Director (proposed)

• 25+ years working in Public Markets as a Promoter, Corporate 
Secretary, Chief Technology Officer, Chief Financial Officer, Chief 
Executive Officer, and Director

• He recently works for an investment fund as CTO and since 1993 has 
served as President of hypernet Inc., an IT consulting firm

• Paul was awarded Top 40 under 40 in Ottawa and is a serial 
entrepreneur

Randy S. Selman
Inside Director, CEO & Founder

• Co-founder and has served as CEO, President & Chairman of Onstream 
Media (formerly Visual Data Corp.) (Formerly NASDAQ/OTC: 
ONSM/VDAT)

• Developed early webcasting platform & several virtual event 
platforms

• Strategic acquisitions include Infinite Conferencing, Entertainment 
Digital Network & Onstream Media

• Founder and former Chairman, President & CEO of software 
developer SK Technologies Corporation (Nasdaq: SKTC)

Alan Saperstein
Inside Director, Chief Operating Officer

• Co-founder & COO of Onstream Media
• Co-manager of a portfolio of patented technologies used by hundreds 

of companies worldwide
• Former Director of the Entertainment Division for NFL Films, 

responsible for producing over 100 multi-camera arena rock videos for 
major acts
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Directors
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Capitalization Table $ Shares %

Xcyte Digital – Target Company 14,750,000 59,000,000 70.41

QT Financing 4,200,000 16,800,000 20.05

CPC (Public & Seed)1 2,000,000 8,000,000 9.55

Totals 20,950,000 83,800,000 100

Share Structure & Financing

Use of Proceeds CAD$

Purchase of Assets $2,391,000

Marketing $404,767

Working Capital $1,644,524

Total $4,440,291
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Capitalization Table – Fully Diluted Shares %

Xcyte Digital – Target Company 66,580,000 65.38

QT Financing & Broker Warrants 26,460,000 25.98

CPC (Public & Seed)1 8,800,000 8.64

Totals 101,840,000 100

1Total value of the CPC is $2 million which includes ~$1 million in cash
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Multiple timely 
opportunities as the sector 
has shifted toward virtual 
& VRE events

Disrupted Sector

Consolidating virtual  and 
VRE events, services & lead 
gen to increase revenue 
opportunities

Creating Synergies

Double-digit growth and 
multiple drivers across 
virtual events & VRE 
events

Growth Markets

Technology & service businesses 
related to online events and the 
metaverse

Strategic Acquisitions

$3.64M revenue & $398K 
EBITDA (2021)

Revenue & EBIDTA

Pioneer new technologies & 
services for virtual events in the 
metaverse

Emerging Metaverse

$91M revenue & $37M EBITDA 
(2026)

Projected Rev. & EBIDTA

Competitors receiving 
multiples of up to 75x 
annualized recurring 
revenue

High Valuations

Career professionals across 
events, media & technology

Top Tier Leadership
Decades as virtual event sector leaders with well 
over 2000 clients

Proven Track Record & Clients

Investment Highlights
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